What is a pitch?
A pitch is how girls inspire customers to help
them reach big goals.
Let everyone’s voice be heard! A Cookie House Party Pitch is a team
effort to encourage customers to buy one or more whole cases of
Girl Scout Cookies®. Girls can help complete the sample pitch below.
Invite girls to divide the pitch lines so everyone has a turn. Encourage
girls to practice as a group so they feel comfortable and know
their parts.

Parts of the pitch:

Pitch Planner

1. Introduce yourself.
2. Share your goals.
3. T ell the customers what they can do to support you.
4. E xplain why customers should buy a whole case of Girl Scout Cookies.
5. Ask customers to buy.
6. Say thank you!

SampLe pitch:

1.

Introduce yourself.

.

“Thank you for coming to our Cookie House Party! We are Troop ________.”

2.

Each girl says her name and her favorite cookie.

What are your goals?
“We have some BIG GOALS this year, and we can’t wait to tell you about them. This year,
our goal is to _____________________________________________.”

.
.

Girls explain what they want to do with their cookie money. They can even show pictures or video.

“We want to achieve this goal because _____________________________________________.”

3.

Girls share why they’re excited about their goal.

How can customers support you?
“To make our goal, we need to sell ________ whole cases of delicious Girl Scout Cookies.”

.

“If everyone here buys one whole case of cookies, we will sell _______ cases of cookies.”
There are 12 boxes of cookies per case. Talking about goals in terms of cases encourages customers to buy big!

4.

Why should customers buy a case?

	“There are 12 boxes of cookies in every case. That may sound like a lot, but there are all kinds
of fun ways to use one or more cases of Girl Scout Cookies.”

.

Girls take turns giving ideas for how to use Girl Scout Cookies.

“Freeze and eat them later.”
“Bake them into delicious cookie-themed desserts.”
“Use them in party favors, raffles, convention swag bags and welcome gifts.”
“They are perfect for realtor giveaways, employee appreciation and treats for retail customers.”
	“Girl Scout Cookies are great for teacher thank you gifts, snacks after practice, birthday treats for
the class and so much more!”

.
.

Encourage girls to think about the guest list and brainstorm ideas specific to the guests.

“Plus, we’re sweetening the deal with an added bonus, just for you!”
What are girls doing to inspire customers to buy a case? Are they giving away a free craft or recipe cards?
Check the Cookie House Party Hostess Guide for ideas.

5.

Ask customers to buy.
“Will you support us by buying one or more cases of cookies today?”
“Please raise your hand if you’d like to support our troop by buying one or more whole cases
of cookies!”

6.

Say thank you.

.

“Thank you very much! Every case you buy brings us closer to our goal.”
When the pitch is over, have the girls take orders or distribute cases. Invite the girls to say a special thank you
to each customer for their support.

